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HUPPOBBIE KAHAJIBI ITPOABMKXEHUA U HAMEPEHUE ITPUOBPECTH
OUTHEC-ABOHEMEHT

JLE. Kernic*, JI.LE. Ecneprenosa
Anmatel MenemxMeHT YHuBepeuteT, Anmarel, Kazaxcran
*e-mail: aidobolov.d@gmail.com

Annotanms. [{ndpoBuzanus KOMMyHHUKaMi (GUTHEC-UHIYCTPHH IIPEBpaTHIIa PEIICHHE O IIOKYITKe a0OHEMeHTa
U3 IPEeUMYIIECTBEHHO O(IaiiH-BEIOOpa B MHOTOLIATOBBIH IPOLECC, OIOCPEIOBAHHBIA COIMAIBHBIMH CETSIMH,
OT3bIBaMH, MH(IIOEHCEP-MapKETHHIOM M MOWCKOBBIMHU cepBUcaMU. llenp MccienoBaHnsi — SMIMPHYECKH OLCHUTD,
Kakue [M(pPOBBIE KaHAIBl M THUNbl KOHTEHTA B HAWOOJBIIEH CTENEHNM CBS3aHBl C HAMEPEHHEM Ka3aXCTAHCKUX
notpeduTeneil mpuodpecTH abOHEMEHT B (UTHEC-KITyO, M KaK BOCIPHUHUMAEMOE IOBEpPHE K MCTOYHHKY OMOCPEIyeT
9TOT TIporiecc. Ha ocHOBe aHKeTHpOBaHUS 77 PECIIOHIEHTOB ITU(PPOBON ayTUTOPHUHU, IPEUMYIIIECTBEHHO CBA3aHHOMU C T.
AnMaTbl, IpoBEIEH KOJIMUYECTBCHHBIN aHANN3 KOPPEJIAIIHOHHBIX M PErPECCHOHHBIX CBSI3EH MEXy 4aCTOTON KOHTAKTa C
KaHallaMH, YPOBHEM JIOBEpUS K HHMM, CWJIOW BJIMSHMS OTICIBbHBIX TUIIOB KOHTEHTA, yCTAHOBKAMU OTHOCHTEIIBHO
uH(]IIOCHCeP-MapKEeTHHIa U UTOTOBBIM HaMEPEHHEM COBEPIIHUTH MOKYIIKY, & TAK)KE TEMAaTHUYECKHH aHaln3 OTKPBITHIX
otBeToB. [lIkana HaMepeHHs IPOAEMOHCTPUPOBAJa BEICOKYIO BHYTPEHHIOI COTJIacOBaHHOCTH (00 = 0,959). PezynpraTh!
MOKa3bIBAIOT, YTO HanboJiee CHIIbHYIO CBsI3b C HAMEPEHHEM MMEIOT He camble «rpoMkue» kaHainsl (Instagram, TikTok,
TapreTHHI), a KaHalbl HE3aBHCUMOI Bepudukanunn — oduuuanbueie caitsl (r = 0,634), xaprouku B 2GIS/Google
Maps (r = 0,562) n monp3oBatensckue oT3bIBEI (1 = 0,519). MHoromepHast perpeccusi o0bsicHsier 52% nucnepcun
HaMepeHUs, MpUYEM HamboJiee YCTOHYMBBIM IMPEAMKTOPOM OKa3bIBAETCSl BOCIIPUHHMAaEMasl CIIOCOOHOCTH ayaMTOPHU
OTJIMYNTH UCKPEHHIOI PEeKOMEHaNnuio 6jorepa ot omiadenHod uHTerpanun (B = 0,295; p = 0,024). Ha ocHoBanun
pe3yIbTaToOB MpPEAJOKEeHa KOHLENTyalbHash MOJIETb «BOCIPHHHUMAaeMOi IM(poBol HAAEKHOCTH», B KOTOPOH
3((eKTUBHOCTh KaHAJIOB OIpENeIsIeTcss He WX OXBaTOM, a HX CHOCOOHOCTBIO ofecmeumBaTh MPO3PAYHOCTD,
BepUGHUINPYEMOCTh M TOMJIMHHOCTh CHrHana. HaydHas IIeHHOCTh paOOThl 3aKIIOYaeTCS B OMIUPUYIECKOM
COIIOCTABIICHUH CEMH KaHAJIOB B pPaMKaX €IWHON BBIOOPKH U B (hopManm3anuy JaTEeHTHOro Meanaropa. [Ipakrudeckoe
3HAUEHUE COCTOMT B OOOCHOBAaHMH peKOMeHZanuu ¢urHec-kiaybam Kaszaxcrana cmemaTh akIEHT C KOJMYECTBa
PEKJIaMHBIX KOHTaKTOB Ha Ka4eCTBO PEMyTAllMOHHOW HWHPPACTPYKTYPbl — OTKPBITOCTD 1LI€H, HATIOJIHEHHOCTh OT3BIBOB,
PEaTUCTUYHOCTh BU3yalsla M SCHOCTh KOMMYHHKAIIUU.

KaioueBsie ciioBa: nndpoBoii MapKkeTHHT, pUTHEC-UHAYCTPHUs, HAMEPEHUE K TIOKYIIKe, HH(IIIOEHCeP-
MapKeTHHT, JOBEpUE MMOTPEOUTENEH, OT3BIBBI I0JIb30BATENEH, COI[aIbHbIC CETH, TIOBEICHHE MTOTPEOUTEINEH.

UITEPUIETYAIH, LIU®PJIBIK APHAJIAPBI )KOHE ®UTHEC-ABOHEMEHT
CATBIIT AJTY HUETI
JL.E. XKernic*, JI.P. Ecneprenona ®
Anmamol Menedoscmenm Ynusepcumemi, Aimamol, Kazaxcman
*e-mail: aidobolov.d@gmail.com

Tyiiingeme. OuTHEC-MHAYCTPUSCHIHBIH KOMMYHHKAIWSIAPBIH MHQPIAHABIPY a0OHEMEHT
caThlll aly Typajibl WICHIIMJI HETi3iHeH odQuiaifH TaHJAaylaH oJeyMETTIK XKeniiep, MHiKipiep,
UHQITIOCHCEP-MapKETHHT KOHE 13716y KbI3METTepi apKbUIBI )KaHaMa TYPJIE KY3ere achIpblIaThIH KOTl
caTbUIbl YepicKe alHanIbIpAbl. 3epTTeyAiH MaKcaThl — KaHAal MUQPIBIK apHajdap MEH KOHTEHT
TYpJepi Ka3aKCTaHbIK TYThIHYIIbUIAPAbIH (PUTHEC-KIyOKa aOOHEMEHT CaThIll aJly HUETIMEH €H Kol
OailaHBICTBl EKEHIH J>KOHE aKmapar Ke3iHe CeHIMHIH Oyl yAepicTe Kamail JeNJaiblK pei
aTKapaTbIHbIH 3MIUPHUKaJIbIK Oaranay. HerizineH Anmarbl KajlachlHa KaThICThl 77 PECHOHIEHTTEH
JIBIHFaH cayajlHaMa HOTIJKENepl HETI31HAE KOPPENALUSIIbIK, PErpeCcCUSIIBbIK Taljay *OHE allbIK
CypakKTap/bl TaKbIPBINTHIK TaJay KYprizuial. Huer mkanachlHbIH 1K1 KeTICIMALIITT XKOFapsl (o =
0,959). Hotmxenep HueTNneH eH KyITi OailaHbIc eH «aayblcThl» apHaitapMmeH (Instagram, TikTok,
TApPreTUHTTIK J)KapHaMa) eMec, TOYeJICi3 TeKcepy apHaJlappIMeH — pecMu caiiTrapmed (r = 0,634),
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2GIS/Google Maps kaproukanapeiMet (r = 0,562) jxoHe maiianaHyIIbUIapAbIH MiKipaepiMeH (r =
0,519) — xaneimTacaTeIHBIH KopceTeai. Ken enmemai perpeccust HIETTET1 TUCTIEPCUSHBIH 52%-bIH
TYCIHZIpEeAl; €H TYPaKThl MPEIUKTOpP — aAyAUTOPUSHBIH OJOTepiH UIbIHAMBI YCHIHBICHIH aKbLIbI
WHTErpanusiIad axeipaty kabumeti (B = 0,295; p = 0,024). XKXympicta «KaObUTIaHATHIH ITUGPITBIK
CEHIMJIUTIKY» KOHIENTYaJAbIK MOJIENI YChIHBUIFaH. 3epTTeYAiH FHUIBIMU KYHIBUIBIFBI Oip ipikTeMe
HICHOEPiH/Ie KETi apHaHbl SMITUPUKAJIBIK CaJIBICTHIPYAA JKOHE apHaJIapJIbIH HUETIICH OailaHBICHIH
JEeNANIalThIH KACBIPBIH KOHCTPYKTTI pecimaeyne. ToxipuOenmik maHbp3bl: Kazakcran QurHec-
KIIyOTapblHa KapHaMaJblK OaillaHBICTAp CaHBIHAH PEIyTalUsUIBIK WH(QPAKYPHUIBIMHBIH CarachiHa
— OaranapAblH AaIIBIKTHIFbIHA, MIKIpIEPAiH KONTiriHe, BHU3YaJJblH NIBIHAMBUIBIFBIHA JKOHE
KOMMYHUKAIMSIHBIH aliKbIH/IBIFbIHA — HAa3ap ayJapy/abl YChIHAIBI.

Kiar ce3aep: mudpnblk MapKeTUHI, (PUTHEC-UHAYCTpPUS, CATHIN aly HUETi, HH]IIOeHCep-
MapKETHHT, TYTHIHYIIbI CEHIMI, MaidaIaHyIIbl TIKIpJEpl, dJIEYMETTIK JKEJiIep, TYThIHYIIbI MiHE3-

KYJIKBI.

DIGITAL PROMOTION CHANNELS AND FITNESS MEMBERSHIP PURCHASE INTENTION

D.E. Zhetpis, L.R. Espergenova ®
Almaty Management University, Almaty, Kazakhstan
*e-mail: aidobolov.d@gmail.com

Abstract. The digitalisation of fitness-industry communications has transformed the membership purchase
decision from a predominantly offline choice into a multi-step process mediated by social networks, user reviews,
influencer marketing and location-based search platforms. This study empirically assesses which digital channels and
content types are most strongly associated with Kazakhstani consumers’ intention to purchase a fitness club membership,
and how perceived source trust mediates this process. Drawing on a survey of 77 respondents from a digital audience
predominantly connected to Almaty, the study performs correlation and multiple-regression analyses linking channel
exposure frequency, channel trust, content influence and influencer-marketing attitudes to purchase intention,
complemented by thematic analysis of open-ended responses. The intention scale showed high internal consistency (o =
0.959). The results indicate that the strongest associations with intention are produced not by the most visible channels
(Instagram, TikTok, paid targeting) but by independent verification channels — official websites (r =0.634), 2GIS/Google
Maps listings (r = 0.562) and user reviews (r = 0.519). The multiple regression model explains 52% of the variance in
intention, with the consumer’s perceived ability to distinguish a genuine blogger recommendation from a paid integration
emerging as the most stable predictor (f = 0.295; p = 0.024). On this basis, the study proposes a conceptual model of
perceived digital trustworthiness, in which channel effectiveness is determined not by reach but by the channel’s capacity
to deliver transparency, verifiability and authenticity. The scientific contribution lies in the comparative empirical
assessment of seven channels within a single sample and in the formalisation of a latent mediator. The practical
contribution is a recommendation for Kazakhstani fitness clubs to shift from advertising volume toward the quality of
reputational infrastructure — open pricing, populated reviews, realistic visuals and clear communication.

Key words: digital marketing, fitness industry, purchase intention, influencer marketing, consumer trust, online
reviews, social media, consumer behaviour.

BBenenne Cpenn THMIIOB KOHTEHTA CHJIBHEE BCETO
B  ¢urnec-ungycTtpun Habmomaercs pabotator dbopmarsl, CHIDKAIOILNE
BBIPAXXEHHBIN «I1apaJIOKC 0XBaTa U JOBEPHSI»: MH(OPMAIIMOHHBIN PUCK: OT3bIBbI KIIMEHTOB C
KaHaJbl C HauWOOJbIIEeH YacTOTOM KOHTAKTa omucanueM pesynprata (M = 3,08),
(Instagram, TikTok, TapreTUpOBaHHAs npo3paunble 1HeHsl U akmuu (M = 2,87) u
pekiama)  JEMOHCTPUPYIOT  HAMMEHbBIIUN peanucTuyHas BU3yajabHasl 3CTETHKA aKKayHTa
YPOBEHb JIOBEpHUs u HaVMEHBIIYIO (M =2,87); Bce Tpu KaTerOPHH MOJOKHUTEIBHO
KOppeJLIMI0O C HaMepeHHeM HpuoOpecTH KOppEIUPYIOT ¢ HAMEPEHUEM K MOKyIKe (r =
a0OHEMEHT, TOIJa KaK KaHaJIbl He3aBHCHUMOM 0,558-0,596; p <0,001).
Bepuukamn — o(duIUaANbHBIE  CaNTHI, D¢ dexkTuBHOCTD UH}II0eHCep-
KapTOYKU 2GIS/Google Maps u MapKeTHUHTa B (PUTHEC-CEKTOPE ONPEACIIICTCS
NOJIb30BATENBCKUE OT3BIBBI —  00JaJaoT HE OXBaToM Onorepa, a MeTa-KOTHUTUBHOU
HaWBBICIICH OOBSICHUTETHFHOU CHUITOM. CIIOCOOHOCTBIO  ayINTOPUH  PACIlO3HABAThH
peKiIamMHble  MHTEHLIMHM;  HMEHHO  9Ta
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nepeMeHHast octaércst €IMHCTBEHHBIM
CTaTUCTUYECKU 3HAYMMbBIM HPEIUKTOPOM IpPH
KOHTPOJIE  OCTaJbHBIX B  MHOTOMEPHOMH
perpeccun (B = 0,295; p = 0,024) u
HOATBEPXKAAET TEOpPETUYECKHE
NpeanoyokeHus:  persuasion  knowledge
MOAENTH MPUMEHHUTEIBHO K JIOKAJIbHOMY
PBIHKY.

IIpennoxena aBTOpCKast
KOHILIETITyaJbHasi MOJENIb BOCHPUHHUMAEMOM
muppoBo  HAI&KHOCTH, B KOTOPOH
3¢ (eKTUBHOCTH KaHAJIOB ONpPEEIIeTCs yepe3
yeTplpe arpubyra — MPO3PavHOCTh IICH,
pPEANMCTUYHOCTh  BH3yalla,  IOJIMHHOCTH
OT3BIBOB U SICHOCTh KOMMYHHKAIIUU; MOJAEITH
SMOUpUYECKH 00bsicHseT 52% aucnepcuu
HamepeHus k nokynke (R* = 0,520; F(4, 64) =
17,35; p < 0,001) u dopmanusyeT paHee He

OHepaLII/IOHaJII/I?)OBaHHBIﬁ Mcauarop  CBA3U
MCXKOY KaHaJIoOM n IIOBECACHYCCKUM
HaMCPCHUCM.

(DI/ITHGC-I/IH,I[YCTPI/IH B IocJyeaHee

JeCATUIICTHE TepeXuiaa OTHO M3 Hamboiee
paluKalbHbIX M3MEHEHUH B  CTPYKType
noTpeduTenscKoro myt. Emé nsarnaauars ger
Ha3aJ] pelleHUue O TOKynke abOHEMEHTa B
CIIOPTUBHBIN KITy0 (hopMHpOBANIOCH
MPEUMYIIECTBEHHO OQuiailH — uepe3 Jopory
0 O00BEeKTa, PEKOMEHJAIMM 3HAKOMBIX U
HapyxkHyl0 pekiamy. CeromgHss 3TOT TYTh
OKa3ajcsl B 3HAYUTEIbHOW MeEpe NEPEHECEH B
nudpoBoe NpoCcTpaHCTBO — B Instagram-
aKKayHTBI KJIyOOB, B KOPOTKHE BHUICOPOIUKHU
TikTok, B kaprouku 2GIS, B 0630pbI G110TEpOB
U B TapreTupoBaHHylo pekiamy (Lim et al.,

2021, Tafesse & Wood, 2021).
MapKeTHHTOBbIE pacxofsl ¢uTHEC-
OlepaTopoB BCE damle paclpeelIstoTCs

UMEHHO MEXIy ATHMHU KaHaJaMH, MPH 3TOM
OMIUpPHYECKas OIEHKAa WX CpPaBHUTEIHHOU
3¢ deKTUBHOCTH OCTaéTcs (PparMeHTapHOM.
AXTyalnbHOCTh ~TEMBI  OTIpENEISIeTCS
TpeMs COIpPSDKEHHBIMH  OOCTOSTENLCTBAMH.
Bo-miepBbix, (uTHEC-yciyra OTHOCHTCS K
KaTerOpUu MPOIYKTOB C BBICOKUM YPOBHEM
BOCIIPUHAMAEMOTO  pHUCKAa:  MOTPEOUTENHh
npuoOpeTaeT IOCTyH K cpene, KOTOpyH OH
OyZeT peryispHO Hocelarh Ha MPOTSKEHUU
JUTUTEIILHOTO TIEPHO/IA, M 3TOT BBEIOOP CBsI3aH €
(GU3NUEeCKUM  30pPOBBEM, BPEMEHEM MU
CYIIECTBEHHBIMHU pacxogamu (Garcia-
Fernandez et al., 2020). Bricokass cToUMOCTb
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OIINOKHU MOBBIIIACT 3HauYEHUE
nH(pOpMAITMOHHON (ha3bl PEIICHUs, B KOTOPOI
u paborarT nudpoBbie KaHaJbl. Bo-BTOpPBIX,
nudposoit naHamadT CHUJIBHO
(parMeHTHUpOBaH: JaXe OAMH H TOT XKe
MOTEHUUAIbHBIA KIUEHT B TEUCHHE HeIeIu
MOXET MOCIEIOBATEIILHO YBUIETh pEKIaMmy
kiy0a B Reels, HaTKHyThCS Ha HEraTHUBHBIN
or3biB B 2GIS, mocMoTpeTh BHIIE00030p Yy
osorepa M 3aliTH Ha opunMaIbHBIN caiT (Pop
et al.,, 2022). Bo3HHMKaeT METOMOJOTHYCCKH
CoZlepKaTeNbHBIA BOMPOC: KAaKUE W3 OATUX
TOYEK  KOHTAaKTa  peajbHO  CIBUTAIOT
HaMEpeHHe K TOKyIKe, a KaKHe CO3JaloT
«Oenplii IIyM» BHUMAaHUSA. B-TpeThHX, phIHOK

Ka3aXCTaHCKUX (buTHEC-KITYOOB, B
O0COOEHHOCTH B AJMarbl, JE€MOHCTPUPYET
BBIPAKCHHYIO KOHKYPEHIIHIO IIEHOBBIX

(bopMaToB U OJJHOBPEMEHHO — OTHOCHTEIBHO
BBICOKYIO ITU(PPOBYIO 3pEJOCTh ayIUTOPHH,
YTO JIEJAeT JIOKAIbHBIA KEMC IOKa3aTeIbHbIM
JUTsl IOHUMAaHUsL OOIINX 3aKOHOMEPHOCTEH.
AHanu3 3apyOeKHOH IJUTEpaTyphl IO
nudpoBomy mapkerunry ycayr (Lim et al.,
2021; Ismagilova et al., 2020), uccnemnoBanuit
uH(pmoeHcep-mapketunra (Casalo et al., 2020;
Belanche et al.,, 2021; Lou & Kim, 2022;
Sokolova & Kefi, 2020), wmera-aHaan3oB
pexnamuoil 3¢pdextuBHocty (Hudders et al.,
2021), persuasion knowledge mopenu
(Boerman et al.,, 2021), eWOM-3>ddexroB
(Filieri et al., 2021), Teopuil coumanbHOM
Meaua-BoBineu€énHocty (Hollebeek et al., 2020;
Yuan & Lou, 2020) u pabor mo ¢urHec-

cektopy (Garcia-Fernandez et al., 2020;
Sokolova & Perez, 2021) mno3Bonser
UACHTUPHUIIUPOBATD Ba)KHBIH npoben

uccnenoBanus. CyiecTByromue padoThl 100
KOHIICHTPUPYIOTCSI HA OJTHOM KaHaJle — YaIle
Bcero Instagram (Casald et al., 2020; Tafesse
& Wood, 2021; De Veirman et al., 2017), —
b0 paccMaTpuBaOT OOIIyI0 HU(POBYIO
BOBJICUEHHOCTh norpedurens Ha
arperupoBanHoM ypoBHe (Hollebeek et al.,
2020). [Ipsamoro KOJIMYECTBEHHOTO
COITOCTABIICHHUS HECKOJIBKHX KaHaJIOB
OHOBPEMEHHO, Ha OJHOH BBIOOpKE, C
OJTHOBPEMEHHBIM Y4YETOM YaCTOThI KOHTAKTa,
JOBEepHUsl, THUMA KOHTEHTa M YCTaHOBOK
OTHOCHUTENIbHO HMHQIIIOCHCEP-MapKETUHTa B
JIUTeparype 1no GUTHEC-CEKTOPY MPaKTHUECKU
He Bcrpewaercs. Jlns peinkoB CHIT u, B
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gacTHOCcTH, Kazaxcrana  kapTuHa  emié
dbparmMeHTapHee: UMEIOIIHECS paboThI
(beperosckas, I'pumnraesa, 2020; Beperéxus,
2022) omnuchBalOT  O0IMHME  TEHICHIUH
mu(ppoOBOr0  MapKeTUHTa U  MOBEACHHUS
MOJIOJIOW ayAUTOpUM, HO HE TNpeaiararoT
KaHaJOOPUEHTHUPOBAHHOMN SMITMPHUYECKON
MOJIENH TUIS yCIIyT c BBICOKHM
BOCIIPUHUMAEMbIM  PHCKOM, K KOTOPBIM
otHocuTcs ¢utHec. Hacrosimas paborta
CTPEMHTCS  BOCIOJHUTH  J3TOT  Tpobed,
noMeniasi cCeMb OCHOBHBIX ITU(POBBIX KaHAJIOB
duTHEC-CEKTOpa B OJHY CpPaBHHUTEIHHYIO
CUCTEeMY  KoopAMHaT W  (opmanuzys
JATEHTHBIA MEIUaTop — BOCHPUHUMAEMYIO
UG POBYIO HAIEKHOCTbD.

OOBEKTOM WCCIICOBAaHUSI BBICTYTACT
noBejieHue 1UGPOBON ayauTopuu (uUTHEC-
yCIIyT, TMPEIMETOM —  CBS3b  MEXIY
napaMmeTpamMu (G POBBIX KaHaJIoB
MPOJABIDKEHUST (YacTOTa KOHTaKTa, JOBEpHE,
CWJIa BIMSIHUS OTAENIbHBIX TUIIOB KOHTEHTA) U
3asBJICHHBIM  HAaMEpPEHUEM  TpUoOpecTu
abonement. Ilenr paboTel  cocTOMT B
IMIUPUICCKON UICHTHU(PUKAIIUN TeX KaHAJIOB
u  ¢GopMaroB  KOHTEHTa, KOTOpbIE B
HauOOJNbIIIEH CTETICHN CBS3aHbI C HAMEPEHUEM
K MOKYIIKe, ¥ B BBHICTPAWBAaHWU Ha MX OCHOBE
KOHIICTITyaTbHOW ~ MOJENH,  OOBSICHSIONICH
HaOomaeMbple  3aKOHOMepHOCTH. M3 aTOM
[[EIM BBITEKAIOT YETHIPE HCCIIEOBATEIbCKHE
3amaun: (1) omumcarb CTPyKTypy LU(POBOIO

MeIManoTpeOIeHUS u WHTEHCHUBHOCTD
KOHTaKTa C pekjIaMoil (QuTHec-kiIyOoB TI0
OCHOBHBIM  Tuiatdpopmam; (2) CpaBHHTH

YPOBHH JIOBEpPHS ayTUTOPUN K PA3HBIM THITaM
IUPPOBBIX  KaHAIOB; (3) KOJIMYECTBEHHO
OLICHUTh CHWJIy CBSI3M KaXIOro KaHajga H
Ka)XJIOTO TUNA KOHTEHTAa C HaMEpeHUeM K
MOKYTIKE; 4) MIPOBEPUTH METOJIOM
MHOTOMEPHOM perpeccuu, Kakue MpeIuKTopbl
COXpPaHAIOT OOBSICHUTENBHYIO CHUJy IpH
KOHTPOJIE  OCTajJbHbIX, M  TPEIJIOKUThH
UHTEPIIPETATUBHYIO MOJIEIb.
Merononoruueckui
UCCJIEJIOBAHUS  COYETaeT
aHamu3 JaHHBIX  Ompoca
CTaTUCTHKa,  Koppemsiuun  [lupcona u
CrniupmeHa, MHOTOMEpHast JTUHEHHas
perpeccus, NpoOBepKa HAAEKHOCTH IIKaJ
metonoM o-KpoHnOaxa) ¢ TeMaTHuecKuM
aHAJIM30M OTBETOB HA OTKPBITHIE BOIPOCHI.

MMOIXO/T
KOJIMYECTBEHHBIH
(ommucarenpHast
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OcCHOBHBIE METOIBI PEATU30BAHBI B Cpele
Python 3 ¢ wucnomb3oBanuemM OHOIMOTEK
pandas, scipy wu statsmodels. PaGouas
runore3a GopMynupyerTcsi Tak: Ha HaMepeHHe
npuodpecTn aOOHEMEHT CUJIbHEE BIIUSIOT HE
T€ KaHajbl, KOTOpbIe 00Jagat0T HauOOIbIINM
OXBATOM MU IIOTHOCTBIO KOHTaKTa (Instagram,
TikTok, TaprermpoBaHHas pekiama), a Te,
KOTOpBIE TOTpeOHTENb BOCHPUHUMAET Kak
HE3aBUCHMbIE  HCTOYHHKH  BepU(PUKAUU
IpolaBlia — TMOJb30BATEIBCKUE OT3bIBHI,
JIOKaJIbHBIE KapTOYKU U OUIHAIbHBIE CAITBhI,
a Takke HHQIIOCHCEP-MapKETHUHT  TPH
YCIIOBUU,  4YTO  ayOUTOPHUsl  COXpaHseT
CIOCOOHOCTD OTJINYATh HCKPEHHIOIO
PEKOMEHJAIMIO OT OIUIAYeHHON HHTETPALUU.
[loaTBepkaeHHE WM ONPOBEPIKEHHE 3TOTO
Te3Huca IO3BOJIUT YTOUHUTH paclpeaeseHue
MapKETHUHIOBBIX YCUJIMNA U CMECTUTH aKIEHT C
KOJTMYECTBEHHBIX METPUK OXBaTa Ha KauyeCTBO
pernyTanuoHHON  MHQPACTPYKTYphl  KiIyoa.
Hayuynoe 3Hayenwe pabOTBl COCTOUT B
dopmanuzanu  JIATEHTHOTO  Mexuaropa
uuppoBol HAAEKHOCTH, MPAKTUYECKOE — B
NPEUVIOKCHUN  YOPABISIEMbIX  aTpUOyTOB
UPPOBOTO  TPUCYTCTBHSA, Ha  KOTOPBIE
(buTHEC-0MIEPATOP MOXKET HEMOCPEICTBEHHO
BO3JIENCTBOBATD.

O030p JuTEpaTypHI

Hudposas Tpanchopmaius MapKeTHHTa
(buTHEC-yCIYT paccMaTpUBAETCS B IUTEpaType
Ha TIEPECEYCHUN HECKOIBKHX TEOPETUYECCKUX
TUHUN — TEeOpUHM HAMEpPEHUs K TIOKYIIKE,
TEOPHH BOBJICYEHHOCTH B COITUAIBHBIX ME/IHA,
TEOpUU 00paObOTKU PEKIAMHBIX COOOIICHH 1
WHQITIOEHCeP-MapKETHHT . CoBpemMeHHbIE
0030pBI MMOKA3bIBAIOT, YTO LU(POBBIE KaHAIbI
M3MEHIITN CaMy CTPYKTYPY IMOTPEOUTEIHCKOTO

nyTH, cxkaB ¢a3dy OCBEJOMJIEHHOCTH U
OJTHOBPEMEHHO  YUIMHUB  (a3y  OLIEHKH
albTepHATUB, B  KOTOPOW  MOTpeOHTENDH

cobupaer corumanabHble jJoka3aTenbcTBa (Lim
et al., 2021). Pavlou u Fygenson (2000),
pacmmpsis ~ TEOPHIO 3aIlJIAHHPOBAHHOTO
MOBENCHUST Il DIEKTPOHHOM KOMMEpIIUH,
MOKa3bIBalOT, YTO B IUGPOBOH  cpene
HaMEpEeHHEe K TOKYIKE 3aBHCHT HE TOIBKO OT
YCTaHOBOK U CyOBEKTHUBHBIX HOPM, HO TaKKe
oT BOCHpHHHMaeMOﬁ IMOJIC3HOCTHU U KOHTPOJIA
HaJ TPOLECCOM NPUHATUSA pEIIeHHUs, YTO
YCHIIUBAET poib UH(POPMAITTOHHON
MPO3PAauHOCTH KaHaJa.
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Ocoboe  BHHMMaHHE  HCCIEIOBATEIN
yACTSIOT  (DEHOMEHY  ITOJIb30BaTeIbhCKOTO
KOHTCHTa W OHJIAMH-OT3BIBOB KakK JpauBepy
HAMEpeHHss K  TOKyNKe.  DIEKTPOHHOE
capadannoe paano (eWOM) TpakTyeTcsi Kak
dopma COIIMAIEHOTO JI0Ka3aTelIbCTRA,
oOnagaromas 0COOBIM  BecOM  HU3-3a
BOCIIPUHHMAEMOW HE3aBUCUMOCTH MCTOYHUKA
ot mpoxasna (Ismagilova et al., 2020). ITpu
9TOM 3(GQPEKT OT3BIBOB HOCHT HEITHMHEWHBIN
XapakxTep: €ro  cuia  3aBHCUT  OT
BOCIIPUHHMAEMOU TIOJJTAHHOCTH,
BAJICHTHOCTH U OJHOPOIHOCTH, a W30BITOYHO
TIOJIOKUTEIIbHBIC OLICHKHU MOTYT
napaJoKCaIbHBIM 00pa30M CHUXKATh JOBEPHE.
Filieri et al. (2021) ®©a wMarepuane
TYPUCTHUYECKUX HANpPaBICHUH TOKA3aJId, 4TO
TOTOBHOCTh TPUHSTH PEIICHHE O TIOKYIIKe

yCiyru IMOJIOXKHUTCIIBHO 3aBUCHUT oT
BOCHpHHHMaeMOﬁ IIOJIE3HOCTH n
AOCTOBCPHOCTH OT3bIBOB B JIOKAJIbHBIX

cepBHCax. OTO TECHO CBA3aHO C TEOpHUEH
ckentuiusma K pexname (Friestad & Wright,
1994), akTHBHO pa3BUBAEMON B COBPEMEHHBIX
paborax no persuasion knowledge: udposas
ayIUTOpHS oOyuaeTcst pacrno3HaBaTh
peKkiiaMHble HaMmepeHus, U 3((HEeKTUBHOCTH
cooOmeHnii BCE CHUIbHEE 3aBHCHUT OT TOTO,
HACKOJIBKO ~ MCKPEHHHMM W IPO3payHbIM
BRIV ANT HCTOYHMK (Boerman et al., 2021).
WudmroeHcep-MapKeTUHT ocraéres
OTHOM M3 caMbIX OOCYXIaeMbIX oO0JacTen
IU(GPOBOrO  MPOABWXKEHHUA.  MeTaaHamu3
Hudders et al. (2021) noka3siBaeT, uTo 3p ekt
BJIMSAHUS Oflorepa Ha yCTaHOBKY U HaMEpeHUe
K TIOKYIIKE OIIOCpeayeTcs MapaMeTpamu
apacolratbHOTO B3aMMOJICHUCTBHS,
TeMaTH4YeCKOM PENEeBaHTHOCTH u
BOCIIPMHUMAEMOI TOCTOBEPHOCTU. B cBexkux
WCCJIEIOBAaHUAX 3¢ dEeKTUBHOCTh
UH}IIOeHCep-KaMITaHu i BCE qarie
CBSI3BIBAETCS HE C BEJIMYMHOW OXBaTra, a C
KOHI'PY?HTHOCTBIO MEXTy TEMaTUKON
Onorepa, MpOAYKTOM U ayTUTOPHEH, a TaK¥Ke C
IPO3PaYHOCTHIO PACKPBITUS peksambl (Lou &
Kim, 2022; Belanche et al., 2021).
HecoOmtonenue 3Toi mpo3padHOCTH PUBOAUT
K Tak Ha3blBaeMON «peaKTaHC-peaKInmny,
Korja noTpeOUTENH COIPOTHUBIISETCS
yOexmaomeMy BO3ACHCTBHIO, KaK TOJBKO
pacno3Ha€T  KOMMEpPYECKOE  HaMEpEHHE.
Sokolova wu Kefi (2020) na BBIOOpKE
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nocnenosareneid  Instagram- wu  YouTube-
osorepoB MPOIEMOHCTPUPOBAIIH, qTO0
MapacoUraIbHOE B3alMOJICHCTBUE u

BOCTIpUHMMAaeMasi JIOCTOBEPHOCTh MPHUMEPHO
paBHO BIUSIOT HA HAMEPEHHE K TIOKYyTIKe, a De
Veirman et al. (2017) oOHapy>Xuid, 4TO YHCIIO
NOANMMCYMKOB  paboTaeT  Kak  CHTrHAl
MOMYJISIPHOCTH, HO TPU  ONpPEACTEHHBIX
YCIIOBHUSAX MOXKET CHHXKATh BOCIPHUHUMAEMYIO
OM30CTh M, Kak cienactBue, 3(h(HEeKTUBHOCTD
PEKOMEHJAIHH.

Yuan u Lou (2020) yTOYHSIOT 3TOT
MeXaHHU3M, TIOKa3bIBasi, YTO MapacolUalIbHbIC
OTHOUIICHUSI MEXIy OJIOTepOM M ayauTopueit
(bopMHpYIOTCS  TPEHMYIIECTBEHHO  uepe3
KOMOHHAITUIO BOCIIPUHHUMAEMOM
KOMIIETEHTHOCTH MCTOYHHKA, JIOBEPHS U
CTPABEIJIMBOCTH B KOMMYHUKAIIMH; TIPU 3TOM
UMEHHO  CIPaBEIJIMBOCTb  KOMMYHHKAIIUU
OKa3bIBACTCS  OTACIBHBIM  MPEIUKTOPOM
MHTEpeca K PEKOMEHAyeMOMY IpOAyKTy. B
KOHTEKCTE  (DUTHEC-MHIYCTPUU  OCOOBII
MHTEpeC mpencTaBiseT padora Sokolova u
Perez  (2021), nocBaménnas  ¢QuTHEC-
unpmroeHcepam  Ha  YouTube.  ABTOpHI
MOKa3alli, 4YTO TapacolfalbHas CB3b U
MPOCMOTpP (PUTHEC-KOHTEHTa MOTHUBHPYIOT K
¢bakTuyecko  (QU3NYECKOW  aKTUBHOCTHU
NIPEUMYIIECTBEHHO  Te€X  I0JIb30BaTesei,
KOTOpBIE YK€ 3aHUMAIOTCS CIHOPTOM; ISt
HEaKTUBHON ayauTOpuu ONOTep BBICTYIAET
CKOpee WCTOYHHKOM  pPa3BJICUYCHUS, UYEM
JpaiiBepoM TOBEAEHUS. ITOT  pe3ylbTar
HaANpsIMYI0  pENIeBaHTEH Uil MapKeTHHTa
aboHeMeHTOB: 3((EeKTUBHOCTh UH IIOEHCEP-
KaHama B (OPMHPOBAaHWU HaMEPEHHUs K
MOKYIIKE 3aBUCUT OT HCXOJHOW TOTOBHOCTHU
ayIUTOPUH K MTOKYIIKE, 8 HE TOJBKO OT Kau4eCTB
CaMoro MCTOYHHUKA.

[TapaytenbHO  pa3BUBAaeTCA  JIMHUA
UCCIIeIOBaHM JoBepus K miarpopmaMm u
karHaiaMm. Pop et al. (2022) na marepuane
MyTEHIeCTBUN yCTAHOBMJIHM, 4YTO JOBEpUE
BBICTYNAeT KIFOUYEBBIM MEIHATOPOM MEKIY
BIUSHUEM HHMITIOEHCEPa B COIIMAIBHBIX CETAX
" MTOBEJICHYECKUMHU HaMEPECHHUSIMH
MOTpeOwTeNs;  JAHHBIM  BBIBOJ  XOPOIIO
AKCTpANONMpyeTcss Ha (UTHEC-CEKTOp Kak
YCIIyTY C BEICOKHM BOCTIPUHUMAEMBIM PHUCKOM.
B pabGorax mo comuanpHON — Meaua-
BoBineuéHHoctn (Hollebeek et al.,, 2020;
Schivinski et al., 2016) noguépkuBaercs, 4To
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He caM (akT MNOANMCKM Ha OpeHa, a
WHTEHCUBHOCTh  CMBICIIOBOM  00paboTKH
KOHTEHTa TIPEACKa3bIBAaCT IOBEJCHUYCCKUE

UCXONbI, TOATOMY THUIIBI KOHTEHTa (BHICO-
TYpBI, IEMOHCTPAIUS 1[€H, OT3BIBbI KJIMCHTOB)
MOTYT OKa3bIBaTh Pa3HbIi dPEKT.
[IpumenutensHO K  (UTHEC-YyCIyTe,
UCCIICIOBAHUS TIOCICIHUX JIET (UKCHPYIOT
pOCT 3HAYUMOCTH LU(POBBIX KaHAJIOB B
noTpeOuTeILCKOM  BBIOOpe — Kioyba, B
O0COOCHHOCTH TIOCJIEe TepHojAa TaHACMUH,
KOTJIa 4acTh GUTHEC-QYHKIUH MUTPUpPOBaJIa B
onwnaiiH (Garcia-Fernandez et al., 2020;
Sokolova & Perez, 2021). Yousaf (2024) B
CHCTEMAaTH4YEeCKOM 0030pe TMOTPEOUTEICKO-
OpEH/IOBBIX OTHOIICHHI B COIMAIBHBIX CETSIX
(duKCcHpyeT, 4TO BOBICYEHHOCTh B LU(POBOIA

KOHTEHT OpeHga CcTaOWIBHO  yCHUJIMBAET
MOBEJICHYCCKUE HAMEPEHHsS, OJHAKO JTOT
ahdexr CYIIIECTBEHHO OTIOCpPEyeTCs

JIOBEpUEM M KaueCcTBOM KOHTeHTa. OjHako
BOIPOC O CPaBHUTENIBHOW 3((EeKTUBHOCTU
KOHKPETHBIX KaHajJoB B (OPMHPOBAHUU
UMEHHO HaMepeHMsl K MOKYIKe (PU3HMYecKoro
aboHeMeHTa ocTaércs c1abo MpopaboTaHHBIM.
BonpmuHCTBO paboT 11MO0 KOHLIEHTPHUPYETCS
Ha OJIHOM KaHaje — Hampumep, Instagram
(Casal¢ et al., 2020; Tafesse & Wood, 2021),
— 0o u3y4aeT BIMsSHHUE 00Imel nudpoBon
KOMITETEHIMH MOTpeOuTeNs Ha ycTaHOBKU. Ha
peikax CHI' u B Kaszaxcrane akueHT uaiue
Jenaercs Ha  OOMMX  3aKOHOMEPHOCTAX
IU(PPOBOr0 MapKETHUHIa, OMHUKAHAJILHOCTH U
MTOBEJICHUS MOJIOJIEKHU (beperosckasi,
I'pumaesa, 2020; Beperéxun, 2022), 06e3
yOIyOJA€HHOTO  CONOCTABIIEHUSI  OTAEIBHBIX
KaHAJIOB B OJHON BBIOOpKE IS YCIyr C
BBICOKHUM BOCITPHHUMAEMBIM PHCKOM.

Takum  obOpa3oM, B  JHTepaType
CKJIa/IbIBA€TCSl KOHCEHCYC OTHOCHUTEIBHO TOTO,
4To (a) MppoBbIe KaHAJIBI 3HAYUMO BIIUSIOT
Ha HaMepeHHe NpuodpecTu (QUTHEC-YCIYTY,
(0) xIiIIO4EeBYIO pOJb HWIpaeT JOBEpHUE K
UCTOYHMKY, a He ero oxsar, Hu (B)

3¢ PEeKTUBHOCT  MH(]IIOEHCEpP-MapKeTHHTa
oOycroBiieHa BOCIIPMHUMAaEMOit
HOAJTUHHOCTHIO U napacouuaIbHOMI
omu3octhio. OpgHako MpoOen COXpaHseTCs B
4acTu pSIMOTO KOJIMYECTBEHHOTO
CONOCTABIICHHUS KaHAJIOB BHYTPH  OJIHOU
BHIOODKM W B 0000IIAOIINX  MOJEISX,
OOBSACHSIONINX, no4emMy UMEHHO
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«HE3aBUCUMBIC» KaHAIBI 00NAMAIOT OOJNBIIICH
oObsicHuTensHON cuioi. Hacrosimas pabora
CTPEMHUTCSI ~ BOCHOJHUTH  3TOT  Tpoler,
npejaras KOHIIETITyaJIbHY IO MOJIeNb
BOCIpUHUMaeMOi 1H(POBOIl HANAEKHOCTH U
SMIOUPUYECKU TeCTHUpys €€ Ha JaHHBIX
Ka3aXCTaHCKOM ayIUTOPHH.

MeTtomosorust
Hns  mpoBepku  cPOpMyIHpPOBAHHON
THIIOTE3bl  OBUT  BBIOPaH KOJIMYECTBEHHBIN

JU3aiflH TIOMEPEYHOro Cpe3a C 3IIEMEHTaMH
KaueCTBEHHOI'0 aHajiu3a OTKPBITHIX OTBETOB.
Meton cOopa JaHHBIX — CTPYKTYpUPOBAHHOE
OHJIaliH-aHKETUPOBAaHUE, pa3MEUIéHHOE B
Google Forms u pacnpocTpaHsBIIeecs IO
uu(ppoBbHIM KaHallaM B TEUCHHE OKTSIOpS —
HOsiOpst 2025 1. OxoHuaTenbHast BbIOOpKA
coctaBmwiia 77 PpECIOHACHTOB; OCHOBHas €&
4acTh IMPEJCTaBICHA ayIUTOPUEH B BO3pacTe
18-34 ner (74,0%), 71,4% — >KCHIUHBI,
42,9% mnpoxkuBalT B I. AJIMaThl, OCTaJbHbIC
YYaCTHUKA  HUMEIOT  ONBIT  IOJb30BaHUS
ycllyraMu (PUTHEC-KJIIyOOB M OTHOCSTCS K TOM
K€ S3BIKOBOM M TIOTPEOMTEIBCKOM Cpee.
Pacripenenenne mo crarycy OTHOCHTENIBHO
¢uTHEC-KITYyOOB 0Ka3aja0Ch COAEPKATEIbHBIM:
42,9% mocemaroT KI1y0 B HACTOSIIIIUNA MOMEHT,
35,1% mocemanu paHee W PacCMaTPUBAIOT
Bo3Bpar, 14,3% HMKOrIa HE TOCEUan, HO
paccMaTpuBalOT MOKYINKy, W jumb 7,8% He
IUIAHUPYIOT TOKYyNKYy — TO ecTb 92,2%
BBIOOPKH  OTHOCATCA K  MapKETHHTOBOM
[EJIeBOY TPYTINE UCCIIETOBAHMUS.

WNHCTpyMEHT WCCIIeIOBaHUS BKJIFOYAIT
yeTblpe  (QyHKUMOHANbHBIX  Omoka: (1)
nemMorpaduaecKuit 51 MOBEICHYE CKU I
KOHTEKCT (I10JI, BO3pAacCT, 00pa3oBaHue, JOXO/,
BpeMsI B COIMMAIBHBIX CETAX, PETYISIPHO
HCIIOJIb3yEMbIE w1aThopMBbl); (2)
WHTECHCUBHOCTh KOHTakTa ¢ ITU(PPOBBIMHU
KaHaJlaMu TPOABIKEHUs (UTHEC-KIyOOB U
YPOBEHB JIOBEPHUS K KAKIOMY U3 CEMH KaHAJIOB
(Instagram-noctel, TikTok, 6morepsl, OT3BIBBI
KITUEHTOB, TapreTUpoBaHHAs pekiama,
2GIS/Google Maps, odunuanbHbie CaNThI),
OLIEHMBaeMble [0  S-0aUIbHOM  IIKajie
Jlatikepra; (3) cuna BIUSHUA ILIECTH THIIOB
KOHTEHTa —  BHUJCO-TYPOB,  OT3bIBOB
«zo/mocney, HHPOpMAaIHK O IIeHaX W aKIHUsX,
KOHTEHTa C y4yacTHEeM HH(QIIIOCHCEPOB, BUJIEO
TPEHHPOBOK ¥  BHU3yaJbHOW  ICTCTHKHU
akkayHTa; (4) 1mATh  yTBEepXKACHUH 00
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UH(ITIOEHCEP-MapPKETHUHTE, YeThIpe
YTBEPXKICHHS O posid UPPOBHIX (HAaKTOPOB B
BIOOpE W 4YEThIpE TMYyHKTa 3aBUCHUMOMN
NEpEMEHHON — HaMepeHUs TNpUOOpecTH
aboHeMeHT. [ paciIMpeHus HHTEPIPETAuN
B @HKETY BKIIIOUYCHBI JIBA OTKPBITHIX BOIIPOCa O
(dakTopax, TMOBBIIIAIONUX W CHIDKAIOIIUX
TOTOBHOCTb K TIOKYTIKE.

CTaTUCTHYCCKUN aHajW3 BBIIOJIHEH B
cpene Python 3 ¢ ucnonb3oBanuem 6uOIMOTEK
pandas, scipy u statsmodels. Ha mepBom miare
paccuMTaHa OIMCaTelbHas CTAaTHCTHKA TI0

BCEM IIKaJaM ¥ TIPOBEACHA IPOBEpKa
HaJEKHOCTH  arperupoBaHHBIX  HHICKCOB
metonoM  o-KponbGaxa.  Jlnst  wmHzAekca

HaMepeHus K Mokynke (4 myHkTa Oioka BS)
mmokasarens coctaBmi o = 0,959, st uHaekca
ponu 1udpoBeIX (akTopoB (4 myHkTa B9) —

a = 0930, mms wunHmekca wuHDIIOCHC-
mapketunra (3 mynkra B7) — o = 0,920, uTto
COOTBETCTBYET  KaTeTOPUU  «OTIUIHON
BHYTpCHHEH COIJIACOBAaHHOCTH u
MOJTBEPIKIAACT KOPPEKTHOCTh ux
UCTIOJIb30BaHHUSI Kak KOMIIO3HTHBIX

nepeMeHHbIX. Ha BTOpOM IIare paccuuTaHbl
ko3 punments! [Tupcona u Crniupmena mMexay
IIPEIUKTOPAMU U 3aBUCUMOM NEPEMEHHON —
o0e  METpUKHM  Jajaud  comiacyroluecs
pE3yNbTaThl, YTO YKa3bIBa€T Ha YyCTOMUUBOCTh
BBIABJICHHBIX CBsi3ed. Ha Tperbem 1mare

IIOCTPOCHA MHOTOMEpHast JIMHEHAas
perpeccusi € 3aBUCMMOW  MEPEMEHHOMU
«HaMepeHHe K TIOKYNKe» ©  HabopoMm

OTOOpaHHBIX MPEAUKTOPOB, [UISI KOTOPBIX
JIOTIOJTHUTENBHO MPOBEPEHBI NOKaszarenu VIF
(BapuaHT  MHGQIAIMM  JUCHEPCHUN) 51
CTaHJapTU3UPOBaHHbIE KO3(DUITUEHTHI [3.

Otamnbl uccienoBaHus Biiarouamu: (1)
bopmynupoBaHue MCCIIEZIOBATENBCKUX
BOMNPOCOB U THUMOTE3bI; (2) MPOEKTHUPOBAHHE
MHCTPYMEHTA C OIOPOHl Ha YCTaHOBJICHHBIE
HIKaJIbl JIOBEpHsl, CKENTUIIM3MA K peKjame U
HaMepeHHs K TOKymke; (3) MuiIoTHpoBaHUE
aHKEeThl Ha OIpaHUYEHHOM Trpymmne (n = 6) s
NPOBEPKHU TOHUMaHUS (HOPMYIUPOBOK; (4)
OCHOBHOM cOOp JaHHBIX; (5) OYUCTKY H
KOJMPOBaHUE JaHHBIX; (6) CTATUCTUYECKUI
aHanus; (7) TeMaTUYeCKUi aHaIN3 OTKPBITHIX
OTBETOB METOZOM PYYHOTrO KoxupoaHus; (8)
CHUHTE3 pE3ylbTaroB B KOHLENTYaJbHYIO
MOJIEINb.
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K orpanmdenusMm pauszaiiHa clemyeT
OTHECTH HEOONBIIONH pa3mMep BBIOOPKH (n =
77), €€ NpeuMylIeCTBEHHO MOJOAEKHBIN U
JKEHCKUU XapakTep, a TaKXKe CaMOOTYETHBIN
xapakrep Bcex wmep. Ilo sroi mpuuune
pe3yabTaTHI UHTEPIIPETUPYIOTCS KakK
WHJMKATUBHbBIC, & HE TeHEepaJIu3yeMble Ha BCIO
MOMYJIALMI0O  Ka3aXCTaHCKUX MoTpedureneit
¢utHec-ycnyr. Tem He MeHee B pamkax
MOCTaBJICHHON  Ileli  —  BBIABICHUSA
CTPYKTYPHBIX Pa3zu4yuil MEXIy KaHallaMUd U
(dbopMupOBaHUs KOHIENTYyaJIbHONH MOJENH —
BBEIOOpPKA TIPEACTABISCTCS  COMEPIKATEIHLHO
JTOCTAaTOYHOM.

Pe3ynbrarsl u 00cyx/1eHNE

AHanu3 CTPYKTYPBI (G poBOTO
MEANANOTPEONICHUsT TMOATBEPIWIT  BBICOKYIO
BOBJICYEHHOCTh BBIOOPKH B COLIMAJIbHBIE CETH
U TEM CaMbIM PpEIEBAaHTHOCTh OOBEKTa
HCCIIETOBAHMUS. Hons PECIIOH/ICHTOB,
MIPOBOMSAIIUX B CeTH 2 U O0Jiee 4acoB B JICHB,
cocrtasuna 75,3%, npuuém 39,0% HaxoasTcs B
OHJIaiH-Cpe/ie CBBIIE 4 YacOB E€XEIHEBHO.
Perynapuno wucnons3yembiMu Iu1aThopMamMu
okazamuch Instagram (71,4%  BbIOOpPKH),
TikTok (62,3%), WhatsApp (57,1%), YouTube
(51,9%) u Telegram (37,7%); moanucansl Ha
omHoro u Oonee ¢urHEec-6m0orepoB 79,2%
YY4aCTHUKOB. OTH JaHHBIE O3HAYAIOT, YTO
nudposas ayIuTopusl, MOTEHITUATBLHO
HMHTEpecyomasics (GUTHeC-yCcIyroi, He TOIBKO
JOCTYIIHA JJI KaHAJOB TMPOJBIKEHHUS, HO H
o0nagaeT J0CTaTOYHON MEUITHON 3peTIOCThIO,
YTOOBI KPUTUYECKH OIICHUBATH TTOCTYIIAIOIIIHE
COOOIIEHUSI.

OnucarenbHble CTATUCTUKH 110 CEMH
KaHaJlaM BBISIBIIIU BBIPAXKEHHOE PACXOXKICHHE
MEXy MHTEHCUBHOCTHIO KOHTAKTa M YPOBHEM
noepusi. CamMbIM  «TPOMKHM»  KaHAJIOM
okazaincs Instagram: cpeHsist OIleHKa YaCTOThI
KOHTaKTa C peKJIaMOi M KOHTEHTOM (UTHEC-
KiIyooB coctaBmia M = 2,99 (SD = 1,42),
TOTa KAaK y OCTAJIbHBIX KaHAJIOB OHa
KojeOneTcs B Auana3one 2,14-2,55. Bmecre ¢
TEM KapTWHA JIOBEpHsl HMHBEPTHPOBAHA:
HauWBBICIIMN CPEIHHUHA YpPOBEHb JOBEPHS
3a)UKCHPOBAH y MOJIB30BATEIILCKUX OT3HIBOB
B conuanbHbIX ceTsax (M = 2,88; SD =1,37) u
kaprouek B 2GIS/Google Maps (M = 2,81; SD
=1,36), Torna kak y Instagram-mocToB KJIyOOB
OH COCTaBWJI Jidlib 2,51, y 6morepoB — 2,35,
y TikTok — 2,26, a y TaprerupoBaHHOI
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pexkiambl — 2,23, WHBIMH cllOBaMH, YeM MOJIb30BATEIIS UM HE3aBUCUMOIO arperaropa,
aKTUBHEE  KaHaJl  TOBOPUT  «TOJIOCOM TEM BBIIIE TOTOBHOCTh AyIUTOPUM Ha HErO
MpojaBlia», TEM HUXKE K HEMY JIOBEpHUE; UYeM OTHUPATHCS.

CHJIBHEEC B KaHaJIC€ TPCACTABICH TI0JI0C

Tadauna 1 — CpaBHeHHe MHTEHCUBHOCTH KOHTAKTA, YPOBHS JIOBEPHS M CBSI3U C HAMEPEHNeM K
NOKYyInke no undpossim kanaaam (M, SD, r)

Hndposoii kanan Yacrtora Josepue (M) Koppessinust ¢ | 3Haunmocts (p)
KoHTakTa (M) HaMepeHueM (1)
OdurmansHeI calT KiTyOa 2,25 2,55 0,634 < 0,001
2GIS / Google Maps 2,14 2,81 0,562 <0,001
OT3BIBBI KJIUEHTOB B COIICETIX 2,42 2,88 0,519 <0,001
Peknama y 6morepos 2,34 2,35 0,458 <0,001
TapretupoBaHHas pexiama 2,55 2,23 0,417 <0,001
Instagram-mocTsI KITyOOB 2,99 2,51 0,398 <0,001
TikTok-koHTEHT KITyOOB 2,31 2,26 0,391 <0,001

Tpumeuanue — cocmagneno agmopom Ha 0CHOGe Oanublx onpoca (n = 77).

ITonydenHoe pacnpenenacHue HarisaIHO 0,001). AnanornyHas KkapTuHa HaOmoaeTcs y
JEMOHCTPHUPYET TO, YTO MOXKHO OIMCATh KakK 2GIS/Google Maps: 3T KapTOYKH PEXE BCETO
«mapajokc oxBata M jgoBepus». Kanain, BO3HHMKAIOT B MOTOKe KoHTeHTa (M = 2,14),
KOTOPBIH Yallle BCEro BCTPEYAeTCs ayJUTOPUU OJHAKO  BMECTE€ C  I0JIb30BaTEeIbCKUMHU
— Instagram-akkayHt kiy6a, — o0nanaet OT3bIBAMM 00JIa[al0T HAMBBICIIUM YPOBHEM
TOJILKO CPEIHUM ypoBHeM JtoBepust (M =2,51) JIOBEPHSI U BTOPOHM IO CHIIE KOPpEISLUEN C
U cmabeiimield cpemd  BceX — KaHAJOB Hamepenuem (r = 0,562). Ortor mnarrepH
KOppesiiuell ¢ HaMepeHUeM K TOKyTKe (1 = MOATBEPXKIAET TMEpPBYID 4YacTh  pabodeit
0,398). HampotuB, KkaHal, pexe BCETO TUMOTE3bl:  I(PQPEKTUBHOCTH  KaHala B
MOTIa 10U I B (doxkyc BHUMaHUs (hopMUPOBaHUN HAMEPEHHUS OIpEeNseTcs He
(odummaneublii caiit; M = 2,25 no yacrore MHTEHCUBHOCTBIO «JIaBJICHUS HA BHUMAHHEY, &
KOHTaKTa), JEMOHCTPUPYET  HAMBBICHIYIO BOCITPUHUMAaEMO HE3aBHUCHUMOCTBIO
Koppensnuio ¢ HaMmepenueM (r = 0,634; p < HCTOYHHUKA OT IPOJABIIA.

A, Knwan, samusit npn subops durienc-xmyba B. YPOsais A0SApUN & wCToNmmRy MHBOPMALRN €, Comma CHASH RORMPAR & KANARY

(MHOMecTReHENA aniBOp, fo 3) © GUTREC-KAYn € HAMSDEHEM NOKYIKK
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Pucynox 1 — CpaBHMTeJIBHBIN aHAJN3 HM(POBHIX KAHATOB (pUTHeC-KJIYOOB: BA2)KHOCTD 110
OLICHKAM PeCIOH/ACHTOB (A), ypoBeHb noBepus (B) u cuia cBa3u ¢ HamepeHneM K noxkynke(C)
Tlpumeuanue — cocmagneno asmopom Ha ochoge Oanuwvix onpoca (n = 77).
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Tor ke BBIBOA MOATBEPXKAAETCA H
aHanu3oM B12 — Bompoca o kaHase, KOTOpBIi
PECIIOHJIEHT cYUTaeT HauboJiee BaXKHBIM MpU
BbIOOpe KiyOa. JlumepoMm OXuZAaeMo CTaj
Instagram xiyba (ero BwIOpamu  62,3%
PECHOHACHTOB KaK OAMH U3 KIIIOYEBBIX
KaHaJOB), OJIHAKO BTOPYIO U TPETHIO MO3UIUH
3aHSJIM PEKOMEHJAIUU JIpy3eil B oduaiiHe
(44,2%) u ot3wiBBl B 2GIS/Google (40,3%), a
ounManbHEI calT ynoMmsHyT Juimb 19,5%
— MpH TOM, YTO HMEHHO CalT oOKazaJics
CHJIBHEHIIUM TPEIUKTOPOM HaMepeHus. ITo
yKa3bIBa€T  HAa  pACXOXKACHHUE  MEXIy
JICKJIapUpyeMOll BaXKHOCTBIO KaHaja M €ro
¢dakTHyecKuM  BKJIAJAOM B pELICHHE:
PECIOHACHTHI OLIEHUBAIOT 3HAYMMOCTh KaHaa
0 TOMY, HACKOJIbKO OH y HUX Ha BHUJY, TOTAa
KaKk  peajbHOE  pelIeHHe O  IMOKYIKe
dbopmupyetcst B Oojee «THUXUX», HO Oonee
UH(POPMATHUBHO EMKHX UCTOYHHKAX.

AHaim3 THNOB KOoHTeHTa (Bompoc BY)
npojokaeT 3Ty JuHUI. CaMblii BBICOKHIA

109

neRung (1.5

W& e

Cpegung
“

OTaMRM KAMeTos  MUPODMALMR © LeHaX BHIyANMdn XCTOTHEA Brneo Tpasaponos

(TercT, painecne) W ARLIMAX AKAYHTA

MoKa3aTellb CHJIbI BIUSHUS 3aQUKCUPOBaH y
OT3bIBOB KJIMEHTOB C ONHCAHHEM pe3yJbTara
«no/mocney (M = 3,08), 3a HUMH CIEAYIOT
uHpopmanus o neHax u akuusax (M = 2,87),
BH3yallbHas dCTeTHKa akkayHta (M = 2,87),
BUJICO TPEHUPOBOK C TpeHepamu kiyba (M =
2,75), Buzpeo-typbl mo 3ainy (M = 2,58) u
KOHTEHT ¢ ydactuem OmorepoB (M = 2.51).
Kapruna  koppensiuuii ¢ HamMepeHUEM
aHaJIOTHYHA: OT3bIBBI — I = (0,596, IECHE — T
= 0,565, sctetuka — r = 0,558, KOHTEHT C
onorepamu — r = 0,553, BUI€0 TPEHUPOBOK —
r = 0,509, Buneo-typet — r = 0,470 (Bce p <
0,001). 3necy Xopomio BUIHO, YTO Hauboiee
CWIbHO  paboraroT  (opmarbl, JaAKOIIHE
oTpeOUTEINIO 1100 MOATBEPKICHHUE
pe3yibTara OT APYruX JitoAeH (OT3bIBbI), 1100
JIMMUHAIMIO  WHOOPMAIMOHHBIX  PUCKOB
(mpo3pavHble IIEHBI), JHO0O «OCsA3aEMOECH
NpEeICTaBICHUE O cpefie (BU3yaslbHasi SCTETUKA
1 TPEHUPOBKH ).

BN Cpenss Chma anvauns (1-5)
EEE Casss ¢ mavepeyuen (1)

Baaeo-Typu No 3any
¥ chopy nosaHcENorepsvs b MoOEHCEPaME

KOMTeMT C
€ TR s

Pucynok 2 — Cuiia Bausinusi TUNoB KOHTeHTa (M, mkana 1-5) u ux koppejsiuus ¢

HaMepeHueM npuodpectu adonemeHnt (Pearson r)
Tpumeuanue — cocmagieno asmopom Ha 0CHO8e OaHHbIX onpoca (n = 77).

Ocoboro BHUMaHHS 3aCly)XKHUBAeT  OJIOK
YTBEpXKICHUNH 00 HH}IIOEHCep-MapKeTHHIe
(B7). Bce nmATh  MOYHKTOB  3HAYMMO

KOPPENUpPYIOT C HaMEpEeHHeM K TOKYIIKE,
npuuéM HanOoJiee CUTbHAS CBSI3b OOHApYKEHA
HE y OILIEHKM IepCOHAIBbHOTO JOBEpUs K
onorepy (r = 0,604) u He y TOTOBHOCTH
paccMOTpeTh MOKYIIKY 110 €ro peKOMEHJaluu
(r = 0,492), a y nByX MeTa-KOTHUTHUBHBIX
YTBEPKACHUIA: «SI MOTY OTIIMYUTH HCKPEHHIOIO

15

peKoMeHJamuoo  Ojorepa  OT  OIUTAYEHHOU
UHTErpauum» (r 0,654; p < 0,001) u
«YECTHAasE MapKHPOBKA PEKJIAMbl IOBBIIIAET
Mo¢€ 1oBepue K pekoMeHaaum» (r =0,634; p <
0,001). DTo mMOATBEPKIAET TEOPETHUUECCKUIA

Te3uc COBpPEMEHHBIX UCCIIEe0OBaHUI
persuasion knowledge: uwem Beme |y
noTpeduTenss  OIIyIIeHHEe  COOCTBEHHOI
KOMIICTCHTHOCTHU B ACKOAUPOBAHUHA

PCKIIaMHBIX COOGMGHHﬁ, TEM BBIIIC €TO
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TOTOBHOCTh BOOOIIIE BKJIIOYATbCS B
KOMMYHUKAIMIO C  HHQIIOEHCEP-KaHAJIOM.
WNHaue roBops, Ipo3payHOCTb PACKPBITUS HE

MOJIABJIsICT, a ToBBIMAET dS(HPEKTUBHOCTD
KaHajga, TMOTOMY 4YTO CHHUMAeT pPEaKTaHC H
NEPEBOJUT  KOMMYHHKAIIMIO B PEKUM

OCO3HAaHHOTO MH()OPMHUPOBAHHOTO BBIOOpA.
MHoromepnass  perpeccusi € YETbIPbMA
NPEAUKTOPAMH — JI0BEpUEM K OPHUIINATHHOMY
CalTy, BOCIIPUSITUEM OT3bIBOB KaK BIHUSIOIIETO
KOHTEHTA, CTIIOCOOHOCTBIO paznu4arb
UCKPEHHIOI0  peKOMEHJAlHMio Onorepa W
TOTOBHOCTBIO PEKOMEH/IOBaTh KiIyd depes
U poBbIe KaHaJbl — M03BOJIUIIA
KOJIMYECTBEHHO OIICHUTh COBMECTHBIN BKIIA]
3TUX MEpPEeMEHHbIX. Mojenb CTaTUCTHYECKU
sHaunuma (F(4, 64) = 17,35; p < 0,001) u
oObsicusier 52,0% npucnepcun HamepeHUs K
nokynke (R* = 0,520; Adj. R? = 0,490). B
pPErpecCUOHHYI0 Mojenb Bouuwin 69 uz 77
HAOMIOAEHUH B CBSI3M C  IOMAPHBIM
UCKJIIOYEHHWEM  MPOMYIIEHHBIX  3HAYCHH
(listwise deletion). CrangapTU3UpPOBAaHHBIC
K03 HUITUEHTHI B pacrpenensoTcs
CJICAYIOIIMM 00pa3oM: CHOCOOHOCTh OTIINYATh
HMCKPEHHIOI0 PEKOMEHJaIno Onorepa — B =
0,295 (p = 0,024); noepue oduIHATHLHOMY
caiity — B = 0,261 (p = 0,064); TOTOBHOCTb
pEKOMEHJIOBaTh  KIy0 uepe3  LU(pPOBBIE
kananel — B = 0,199 (p = 0,087); Bocpusitre
OT3BIBOB KaK BIUSIONIETO KOHTEHTa — [} =
0,093 (p = 0,502). 13 storo cinemyert, 4To Ipu
KOHTpOJIe OCTaJIbHBIX MIePEeMEHHBIX
€IMHCTBEHHBIM CTATUCTHYCCKH 3HAYUMBIM
OPEAUKTOPOM  OCTaércs HMMEHHO  MeTa-
KOTHUTHBHAS CTIIOCOOHOCTh ayJIUTOPUH
pacmo3HaBaTh PEKJIaMHBIE WHTEHIIMH — YTO
SBISIETCS HETPUBHAIBHBIM  PE3YJIbTaTOM U
XOpOILIO COINAacyeTcsi C TEOPETUUYECKUMHU
OXKHJTAHHSIMH.

Bricokue 3HAUYCHUS VIF (8-14),
HaOMroaeMble B OTOM MOJETH, HE CIeIyeT
TPAKTOBaTh KaK METOAWYECKH Ne(eKT: OHU
OTPaKAIOT KOHIETITyaJbHO COJEPKATEIBHYIO
MYJIBTUKOJUTMHEAPHOCTD. Bcee YeThIpe
NpEeANKTOpa  YMEPEHHO WM  CHJIBHO
KOppemupyoT Mexay coboi (r = 0,52-0,74),
YTO YKa3bIBaEeT Ha CYLIECTBOBAHUE JIATEHTHOT'O
¢axTopa Gosee BbICOKOTO nopsiika. Onupasich
Ha 3TOT Pe3ybTaT, MOKHO IPEIOI0KHUTh, UTO
OTJCNIbHBIC  XapAaKTCPUCTHUKH KaHAJOB W
KOHTEHTa BOCHPUHUMAIOTCS PECHOHICHTaAMHU
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HE M30JUPOBAHHO, a KaK €AMHBIA KOHCTPYKT,
KOTOPBIA MBI TIpe[JylaraeM  Ha3bIBaTh
«BOCIPUHUMAEMOI udpoBoi
HAIEKHOCTBIO». DTOT KOHCTPYKT HHTETPUPYET
MIPO3PaYHOCTh 1I€H, PEaTUCTUYHOCTh BU3Yyala,
MOJNTMHHOCTh OT3BIBOB u SICHOCTB
KOMMYHHUKAIIMH;, OH OMNOCPEIyeT MEepexo] OT
IUIOTHOCTH  IUQPOBBIX  KOHTAaKTOB K
HaMEPEHHIO O TOKYTIKE.

KauecTBeHHBII aHAJIN3 OTKPBITBHIX OTBETOB HA
Bonpocel B14 u BIS5 naér He3aBucumoe
MOATBEPKICHHE 3TOW nHTepnperanun. Cpean

(akTOpoB, TOBBIMIAOIIUX TOTOBHOCTh K
IOKYIIKE, PECIHOHIEHTHl CUCTEMAaTU4EeCKU
HA3bIBAIOT «PEAJbHBIC OT3BbIBbI KIUEHTOBY,

«TpO3padHble IeHb», «hOTOo/BHIEO 3ana 0e3
(GUWIBTPOBY, «IOHATHYIO OHJIAWH-3aIHMCh Ha
npoOHOE  3aHATHE», «UHOOPMAIHMIO O
TpPEeHEepax», «ynoOCTBO OPHEHTUPOBAHHUA B
npaiic-mucre». Bce a3t popmynupoBku
CBOASATCA K OJHOMY COAEP)KaTeIbHOMY SIpY
— CHU)KEHHUIO MH(GOPMAITMOHHOMN
aCHMMETPHHU. Cpemun ¢axTopos,
OTTaJIKUBAIOIIUX MOKYTIaTes,
c(opMHpOBAJICS 3€pPKAIBHBIA 1O CTPYKTYype
CTIHCOK: «arpeccuBHas " 9acTo
MOTA/IA0IIASICSL pEeKIIaMay, «HEPEATUCTUIHbBIE
“mo/mocne”», «CKpPBIThIE IEHBD», «CIUIITKOM
OTpEJaKTUPOBAHHBIE ¢doTto/BuIEON,
«(eiKoBble OT3bIBBDY, «0OEUMaHUs OBICTPHIX
pE3y/IbTaToB», «HABSI3UMBBIE 3BOHKHU I10CIIE
3asiBKW», «KJIUKOEHUT THUMA “TOJILKO CETOMHS —
90%”». 3nech OTUETIINBO BBIABISIETCS TPy
AHTHTIPETUKTOPOB — CHTHAJIOB,
pa3pymaromx BOCIIPHHUMAEMYO
HAIEKHOCTh JaXXe TIPU BBICOKOM YPOBHE
npucyTcTBUSl KaHana. CoueTaHue TPSIMBIX U
OoOpaTHBIX CHUTHAJIOB (OpPMHUPYET MOJHOE
TEOPETUYECKOE I0JIe, Ha KOTOPOE OIMUPAETCS
npeziaraeMasi KOHIIETI TyaIbHast MOJICHb.

B mnpemnmaraemoit Momenu Tpu OnoKa
MPEIUKTOPOB —  HCTOYHUKU  JOBEpHS,
Ka4€CTBO KOHTCHTA U I/IH(bHIOCHC-MapKeTI/IHF
— CBsI3aHBl C 3aBUCUMOW TEpPEMEHHOW He
HaIlpsIMyl0, a 4epe3 €QUHBIM MeIuarop —
BOCIIPUHUMAEMYI0 IH(PPOBYIO0 HAAEKHOCTH
¢dbutHeCc-KkIyOa. Ota HaJIEKHOCTh
CKJIaAbIBACTCA U3 I-IeTpréX BOCIIPUHUMACMBIX

aTpulyTOB nudposBoro MIPUCYTCTBUS:
IpO3pavYHOCTHU ICH, PCAITMCTUIHOCTU BU3YyaJia,
MOJUTMHHOCTH OT3BIBOB u SICHOCTH
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KOMMYHUKAIMi. O()(HEKTUBHOCTh KaHAJIOB
Mozepupyercsi U(pPOBOH KOMIIETEHTHOCTHIO
caMoil aymuTopun — €€ CIOCOOHOCTBIO K
JICKOZIMPOBAHMIO PEKIAMBl U HICHTU(DHUKALIUH
NPU3HAKOB UCKPEHHOCTU. AHTUIPEIUKTOPHI,
BBISBIIGHHBIE B OTKPBITBIX  OTBETax
(arpeccuBHBIC TIPOAAXKH, CKpPBITHIE IIEHBI,

UJcTU3UPOBAHHBIE «JI0/TIOCIIE), MAOIOHHEIE
OT3BIBHI, OTPETYIIHPOBAHHBIN BH3yal),
NEUCTBYIOT Kak (DaKTOphl, pa3pyIIarolie
BOCIIPHHUMAEMYI0 HaJEKHOCTh, UX BIUSHUC
MMEeT OTPUIATEIbHBIN 3HAK U aCHMMETPHYHO
CUJIBHEE, yeM BIIUSTHUE OJIHOTO
IOIOJHATEILHOTO ITO3UTUBHOIO CUTHAJIA.

Bmox 1. Mcroummsw nosepen

J

[T PO pe——

Mogeparop: daQPosan KOMNETENIHOCTE Sy ANRTONNN

Hamspeuwe npuobpects

aBOoMoMUNT

-

ANTHRDOAMKTORM (Rasanaie & OTEPuUTM L OTReTax)

TR | e Lt

Pucynok 3 — KonuenryaJjbHasi MOJieJIb BOCIPUHUMAeMO 1M (POBOH HANEKHOCTH KAK
MeIHaTOpPa CBSA3M MeK1y HM(POBLIMH KaHAJTAMH NPOABUKeHUsI (PUTHeC-KIYy0OB H

HaMepeHHeM NMpuodpecTu A00HEeMEHT
prwellaﬂue — COCMAe6eHo asmopomM Ha OCHOo8e pe3ylbmamoe IMNUPUYEeCcKoco UCCTe006AHUSL U MEMAMUYECKO20
AHAIU3a OMKPLIMbIX 0meemos (n = 77).

JlonomHAUTETbHAS poBepKa o
nemMorpaguueckuM Mnpu3Hakam (T10J1, BO3pacT,
CTaTyC  OTHOCHUTEIbHO  (puTHEC-KIyOOB)
MI0Ka3alia, YTo pa3jInyus B HAMEPEHUH MEXIy
NOATPYNIIAMHA HEBEJMKH W CTaTUCTHYECKU
He3HauuMsbl (t-rect mo momy p = 0,68; t-tect
«110 24 / 25+» p = 0,77; ANOVA no crarycy p
= 0,23). DT0 monaePKUBAET UHTEPIIPETAIIHIO,
IIPY KOTOPO#l KITFOUEBBIMH OOBSICHUTEITEHBIMU
NepeMEHHBIMH B JOPMUPOBAHUM HAMEPEHHUS K
MIOKYTIKE SIBIISTFOTCSL TIapaMeTphl IIUPPOBOTO
cooOuieHus u JIOBEpHS, a HE
neMorpapuueckue XapaKTePUCTUKU
pecnoHAeHTOB. MHBIMH clOBaMH, y pPa3HBIX
CETMEHTOB paboTaeT OAMH M TOT )K€ MEXaHU3M
— CHM)KEHHE BOCIIPHHUMAEMOT'0 PHUCKa Yepes
HPO3PavyHOCTh U BEPUPUIMPYEMOCTb, — UYTO

MOBBIIIACT MNPAKTUUYCCKYIO YHHBCPCAJIBHOCTH

MOJIENIH.

ConocraBiieHue MOMYYEHHBIX JTaHHBIX C
3apyOeXHOH  JIMTepaTypoil  TMOKa3bIBaeT
3HAUUTENIbHOE KOHLENTYaJlbHOE COIVIacHe.

CunbHas CBS3b MOJIB30BATENILCKUX OT3BIBOB U
JOKaJbHBIX KapTOYeK C HaMEepeHHeM K
nokynke BocnpousBoauT BeIBoJ Filieri et al.
(2021) o xmoueBoit poiu eWOM B npuHIATHH

pelieHnid 1O  JIOKaJhbHO  MPUBS3aHHBIM
yciyram. JInaepcTBO «CIOCOOHOCTH OTIIHYaTh
HUCKPEHHOCThH) cpenu MIPETUKTOPOB
MOBEIEHYECKH  peau3yeT TEOopEeTUUYECKUE
nonoxkeHust Boerman et al. (2021) o persuasion
knowledge xkak akrope, MOBBIMIAOIIEM
MIPUEMHOCTD PacCKpbITOU pEeKJIaMBl.

OO6HapyXKeHHBIN AaTTePH KMHBEPTUPOBAHHOTO
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OTHOILIICHUS 0XBaTa M JIOBEPUsD MOATBEPKAAET
0606menus Hudders et al. (2021) o Tom, uTo
3QPEeKTUBHOCTh  HMH(IIOCHCEP-MapKEeTHHTa
najaeT Mo Mepe pocTa KOMMepLUaIn3auyd —
HO  BOCCTAHaBIMBAETCS TPU  YCIOBHSX
MPO3PAauYHOTO PACKPBITUS U TEMaTHYeCKOM
kourpysHTHOoCTH (Belanche et al., 2021; Lou &
Kim, 2022). ITlomyuyeHHOE IOMHHHpPOBAHHE
KaHasa BepuuKauu B (PUTHEC-CEKTOpE
Xopouio cornacyercst ¢ BeiBogoM Sokolova u
Perez (2021) o tom, uto Is (U3HYECKHX
AKTUBHOCTEH MOTHBUPYIOLIUI MOTEHIUA
UH}ITIOEHCep-KaHajla OrpaHUYeH B OCHOBHOM
y)ke BOBICUEHHON aymutopuei. Ha done
OTEUECTBEHHBIX PA0OT, PUKCUPYIOUINX 00IIne
TEHACHIMU UU(POBOrO MeAUANOTPEOICHUSI
mononéxnon aynuropun CHI' (beperosckas,
I'pumaea, 2020; Beperéxun, 2022),
HACTOSIIAst pabota n00aBIseT
KaHAJOOPUEHTUPOBAHHBIA  aHAJUTHYECKHI
paKypc, B  KOTOPOM  CEeMb  KaHaJOB
paccMaTpuBarOTCsl MapajieIbHO Ha OJHOM

BbIOODKE M HHTErPUPYIOTCS B  EIUHYIO
CTPYKTYPHO-MEAHATOPHYIO MOJICIb.
3akiaouenue
HccnenoBanne OBUTO HANpaBiICHO Ha
SMIOUPUYECKYIO  OIEHKY  TOTO,  KakKue

nuGpoBbIE KaHAIbl MNPOJIBWKEHUS (UTHEC-
KJIyOOB B HauOOJbIIEH CTENEHU CBS3aHBI C
HaMepeHueM norpedurenel  npuolOpecTH
aboHeMmeHT.  Merononoruyecku  pabora
ONMpAJIaCh Ha CTPYKTYPUPOBAHHBIN OHJIANH-
onpoc 77 pecnoHAEHTOB, MHOTOMEPHBIN
KOPPESIMOHHBIA U PETPECCUOHHBIN aHAJIN3, a
TAaK)K€ TEMATUYECKUM aHaU3  OTKPBITBIX
OTBETOB; BBICOKasI BHYTpPEHHSS
COITIACOBAaHHOCTh KJIIOYEBBIX MIKan (o =
0,920-0,959) mnoaTBepamia  HAAEKHOCTH
U3MEPEHUN.

[TomyueHHble pe3yNbTaThbl MO3BOJISIOT
CAENaTh YETBHIPE COJEP)KATENBbHBIX BBIBOJA.
Bo-niepBrix, B duTHEC-ceKTOpE HAOMIOMAETCS
BBIPAKCHHBIN «I1apaJIOKC 0XBaTa U JOBEPHUSI»:
KaHaJdbl €  HAuOONBIIUM  OXBaTOM H
wioTHOCThIO KoHTakTa (Instagram, TikTok,
TapreTUpoOBaHHas peKjiaMa) JIEMOHCTPUPYIOT
HauMEHBIINKA ypoBeHb noBepus (M = 2,23—
2,51) W HaUMEHBIIYI0 KOPPEISALHIO C
HamepeHueM Kk mokynke (r = 0,391-0,417),
TOIJ]a KaK KaHaJIbl HE3aBUCUMOM BepUpUKaLIUU
— o¢unmansHble caitTel, 2GIS/Google Maps,
N0JIb30BAaTENbCKUE OT3BIBBI —  00JaJaroT
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HauBBICIIUM YpoBHeM nosepus (M = 2,55—
2,88) wm Haumboyiee CHIBHOW CBS3BIO C
HamepenueM (r = 0,519-0,634). Bo-Bropsix,
CpeIu THUIIOB KOHTEHTa Hauboyiee CHIBHO
paborator bopmarsl, CHIDKAIOILNE
MH(OPMAITMOHHBIN PUCK: OT3bIBBI KIIMEHTOB (T
= 0,596), npo3pauHble LEHBI U aKIUH (I =
0,565) u peanucTuyHas BU3yajbHas ICTETUKA
(r = 0,558). B-tperpux, 3(pQPEKTUBHOCTD
uH(pIIOCHCep-MapKEeTUHTa OIpeNesseTcss He
oxBaroM Omorepa, a MeTa-KOTHUTHBHOH
CIIOCOOHOCTBIO ayIUTOPUH OTJINYaTh
HCKPEHHIOI PEKOMEHJIALMI0 OT OIUIaY€HHOMN
uarerpamuu (r = 0,654; B = 0,295; p = 0,024)
— 9TOT (akTop OCTAETCS EIMHCTBEHHBIM
CTaTUCTUYECKU 3HAYUMBIM MPEIUKTOPOM IPU
KOHTpOJIE  OCTaJbHBIX IIEPEMEHHBIX. B-
4eTBEPTHIX, MHOTOMEPHAsI MOZIEIIb U3 YETHIPEX
MPEAUKTOPOB  00BsicHAEeT 52% aucnepcuu
HamepeHnus k nokynke (R* = 0,520; F = 17,35;
p < 0,001), a HaOronaeMast
MYJIBTUKOJUTHHEAPHOCTH OJIOKOB yKa3bIBaeT Ha
CYLIECTBOBAHHME JIATEHTHOI'O KOHCTPYyKTa —
BOCIIPUHUMAEeMON IH(PPOBOM HaAEKHOCTH,
BBICTYIAIOLIETO MEANATOPOM MEXy
rnapaMeTpaMu KaHaJIOB U HAMEPEHUEM.

Ha OCHOBE ITHX BBIBO/IOB
chopMynupoBaHa KOHIENTyalbHasi MOJIENb, B
KOTOpOH 3P PEKTUBHOCTD U(ppPOBOro
MpOABMKEHUsT (UTHEC-KIyba ompenenseTcs
HE KOJIMYECTBOM pPEKJIaMHBIX KOHTaKTOB, a
KaueCTBOM PEIyTallMOHHON HHPPACTPYKTYPHI,
u3MepseMoil 1Mo  4eTblpéM  arpulyram:
MIPO3PavyHOCTh 1I€H, PEaTUCTUYHOCTh BU3yalla,

HNOJJIMHHOCTD OT3BIBOB )51 SICHOCTb
KOMMYHHKaIIUH. AHTI/IHpe)]I/IKTOpI)I —
arp€CCUBHBIC  IIPOJAKHU, CKPBITBIC IICHBI,

WJICaTU3UPOBAHHBIC «JI0/TIOCTIEY, MAOIOHHBIC
OT3BIBBI M OTPETYNIMPOBAHHBIM BH3yal —

JNEUCTBYIOT  Kak (haxTop paspylieHust
BOCIIPUHUMAEMOM HanEéKHOCTHU "
ACUMMETPUYHO CUJILHEE OJHOTO

JIOTIOJIHUTENBHOTO TIO3UTUBHOTO CUTHAJIA.
[IpakTnueckoe 3HauY€HUE pe3yJIbTATOB
TUTST MapKeTHHIa ¢duTHEC-KITYOOB B
Kazaxcrane cocrour B cruenyromeM. Bo-
NEPBBIX, IEJIECO00pa3HO TepepaclpeieuTh
MEIUHHBIN OIOKET B TMOJIb3y MHCTPYMEHTOB,
MOBBINAIONINX  BEpUDUIIUPYEMOCTb,
HarnosiHeHust kaptouek 2GIS u Google Maps,
CHCTEMAaTH4eckoil paboThl C  OT3BIBaMH,
NOJIePIKAHUS aKTyaJIbHOTO u
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UHPOPMATHBHOTO O(HIMATIBHOTO caiTa ¢ a o0oOmeHue Ha  BCIO  MOIMYJSIHIO
OTKPBITBIM ~ NIPANC-IMCTOM W TOHATHOM Ka3axCTaHCKUX MoTpedutenelt (puTHec-yciayr
OHJIaMH-3anKchl0. Bo-BTOpBIX, HMHIIOEHCEP- TpeOyeT  OCTOPOXKHOCTH. IlepcniekTuBBI
KaMIIaHUU CJEIyeT CTPOUTH C IIPO3PavyHBbIM JNAIbHEWININX  HCCIECJOBAHMM  €CTECTBEHHO
pacKkpsITHEM PEKIAMHOTO Xapakrepa, BO3HUKAIOT B HECKOJIbKUX HAIPaBJICHHUSX.
TEMaTH4€eCKOU KOHI'PY?HTHOCTBIO u Bo-nepBbIx, 1eJ1eco00pa3Ho
OPEANOYTCHUEM  MHKPOMH(]IIOCHCEPOB € OlepaloHaIN3uPOBaTh KOHCTPYKT
BBICOKOM BOCIIPUHUMAEMON HCKPEHHOCTBIO. BOCIPUHMMaeMoH IM(POBOI HAIEKHOCTH KaK
B-TpeThux, B IOJIB30BATENBCKUX AKKAyHTAX CaMOCTOSITENIbHY0 MHOTOITYHKTOBYO LIKaJly U
IPOIYKTUBHO CMECTUTH (POKYC C arpecCUBHO- TECTUPOBaTh €r0 MEIHMAaTOPHYI0 pOJIb B
IIPOJAIOIIEr0 HappaTUBa Ha JEMOHCTPALUIO MOJIESIX ~ CTPYKTYPHBIX  YpaBHEHUH  Ha
peasbHbIX pe3yabTaToB KIIMEHTOB, BbIOOpKax Oosbmiero o0béMa. Bo-BTOpBIX,
pealMCTUYHBI BH3yal 3aja, IPO3PAYHYIO MPONYKTHUBHO OOBEAMHUTH CAMOOTYETHBIC
UHPOpPMALMI0 O TpeHepax M YcIoBUAX. B- Mepbl ¢ nosefeHueckumu JaHHbIMH (CTR,
YeTBEPTHIX, HMMEET CMBICI paccMaTpuUBaTh KOHBepcus, retention) peanbHBIX KaMIaHUN
IU(ppPOBBIE KaHalbl KIy0a Kak €IUHYIO ¢butHec-KIyO00B. B-TpeThux, mpencraBisercs
CUCTEMY CUTHAJIOB HaAEKHOCTH, UHTEPECHBIM  CpPaBHUTb  Ka3aXCTaHCKYIO
COIVIACOBaHHBIX MEX]y c000; IpOTHBOpEUUs HUGPOBYIO ayJUTOPUIO C ayIUTOPHEH APYrUX
Mexnay oOemanusmu B Instagram  u PBIHKOB C pa3HOM CTENEHbID MEIUNHOMN
peanpHOCTBIO B or3bIBax 2GIS  OblcTpoO 3penocTh — O3TO TO3BOJMUT IPOBEPUTH,
nemmdpyroTest TUPPOBO-3pemioi aynuTopueit HACKOJIbKO MOJIEpATOpP udpoBoit
U paboTaro0T NPOTUB HAMEPEHUS O MOKYIIKE. KOMIIETEHTHOCTH YCTOMYUB MEKKYJIBTYPHO.
OrpaHuydeHus UCCIIEI0BaHUS BKIIIOYAIOT Hakoner, OTJEJIbHBIM HaIpaBJIEHUEM
HeOo1b1110i pa3mep BbIOOpKH (n = 77), €€ cKoc ABJIACTCA DKCIIEPUMEHT C IPO3PAayHOCTBIO
B CTOPOHY MOJIOAEKHOM UM  JKEHCKOU pPacKphITUSL peKJIaMbl y  WHQIIOCHCEPOB:
ayIUTOPUH, KPOCC-CEKIIMOHHBIH NH3aiH | TUIOTE3a O TOM, YTO MapKHUPOBKA MOBBILIAET, a
CaMOOTYETHBIM XapakTep BceX Mep. ITo He CHUXaeT 53(PdeKTuBHOCTL COOOLICHHUS,
O3HA4YaeT, 4TO pErpecCUOHHBIE 3aCIy’KUBAeT JIONOJHUTENHbHOM TPOBEPKH B
KO3(UIMEHTH CJelyeT WHTEPIpPEeTHPOBATH (dopmarax ¢ KOHTPOJIHHOMN TPyIIIOH.

KaK MHIWKAaTUBHBIC, & HC CTPOro Kay3aJIbHBIC,

BaarogapHocTh, KOHQJIMKT HHTEPECOB

ABTOp BbIpaxkaeT OJarofapHOCTh HAYYHOMY pYKOBOAMTENIO M KOJJIeraM IO MporpaMme
MarucTparypbl 3a KOHCTPYKTHBHBIE 3aMeuyaHUsi Ha OJTare pa3pabOTKU HCCIIeI0BaTeIbCKOro
uHCTpyMeHTa. KOHIUKT MHTEpEeCcOB OTCYTCTBYET.
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